
 

 

 

 

 

 

 

The Rivo Consulting Group (RCG) has coveted openings for Mergers and Acquisition 
Consultants to work throughout Connecticut, Massachusetts, Eastern New York and 
Westchester County.  RCG was founded over ten years ago with the express interest in 
helping business owners in all areas of management, financial and human resources 
consulting.  Quickly, the expertise offered by RCG was sought after by business principals 
interested in selling, divesting, or merging their organizations.  Since then, RCG has grown in 
scope and geography and needs your help to continue this success! 

 

RCG associates itself with the best and brightest, regardless of academic pedigree!  We want you to be able to 
think, be hungry, use common sense and problem solve, not hang a piece of paper on the wall.  You do not need 
any professional license to be an M&A Consultant!  If you’re an experienced broker, frustrated with your current 
situation or curious about the fast-paced and sometimes aggressive world of M&A, we want to talk to you! 
 
Can You… 
 Present yourself in a professional, knowledgeable and authoritative manner? 
 Develop relationships with business owners? 
 Be a visible and influential member of your community? 
 Find, vet and qualify potential buyers? 
 Work independently with autonomy, passion and confidence? 
 Understand basic business management? 
 Understand basic financial statements, P/L, tax returns? 
 Bring high net‐worth buyers and sellers together? 
 Work social media and listing websites (provided) to stimulate interest?  
 Provide above‐average client service and follow‐up? 

 
If you answered “YES” to the above, RCG will provide you with: 

 Association with a trusted, respected, and experienced non‐chain/franchise company 
 Up to 50% commission splits with generous bonus structure and no caps 
 No desk fees, advertising fees, minimum contact requirements or quotas 
 Unlimited territories in the tri‐state area 
 Detailed training and home‐office support 
 Collaborative assistance by RCG senior management and other consultants 
 Assistance with buyer/seller, attorney, landlord, broker negotiations 
 Closings handled by home office, freeing you to continue structuring deals 
 Billing, document management and recurring contracts handled by home office 
 Freedom to develop recurring consulting contracts for residual remuneration 
 Access to proprietary database of pre‐vetted potential buyers 
 Access to proven forms, docs, methods and practices 
 Business cards, custom collateral material and company web presence (www.rivogroup.com) 
 Freedom to work your own schedule at your own pace (1099 subcontractor appointment) 

 
Please forward your resume and a brief statement of interest to eric.voide@snet.net  If your passion and 
presentation matches the ideals of a successful RCG M&A Consultant, you will be contacted for a meeting. 
 
 
Appointment as an “M&A Consultant” with RCG is only granted after thorough vetting of the individual seeking such appointment and will be valid only after accepting 

and signing the appropriate representative agreement and is terminable under the conditions contained in said agreement. 

Providing Objective Counsel, Independent of any 
Chain or Franchise for Over a Decade! 

 
 40 Stevens Road • Middlebury, CT 06762 

203-565-5104 • www.rivogroup.com 


